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Disclaimer
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This presentation is for information purposes only.  Certain information contained herein has been derived from sources prepared by third parties. While 

such information is believed to be reliable for the purposes used herein, we makes no representation or warrant with respect to the accuracy of such 

information. Trademarks and trade names referred to in this presentation are the property of their respective owners. We do not intend our use or display 

of other companies' trademarks or trade names to imply a relationship with, or endorsement or sponsorship of us by, any other companies.

This presentation contains forward-looking statements. All statements other than statements of historical facts contained in this presentation, including 

statements regarding the completion of business combination, the future results of operations, business strategy, timing, capabilities, and likelihood of 

success of combined company, and plans and objectives of its potential management for future operations, are forward-looking statements. Forward-

looking statements also include statements regarding the expected benefits of the proposed business combination. These statements involve known and 

unknown risks, uncertainties and other important factors that may cause our actual results, performance or achievements to be materially different from 

any future results, performance or achievements expressed or implied by the forward-looking statements. Because forward-looking statements are 

inherently subject to risks and uncertainties, some of which cannot be predicted or quantified and some of which are beyond our control, you should not 

rely on these forward-looking statements as predictions of future events. The events and circumstances reflected in our forward-looking statements may 

not be achieved or occur and actual results could differ materially from those projected in the forward-looking statements. Moreover, we operate in an 

evolving environment. New risk factors and uncertainties may emerge from time-to-time, and it is not possible for management to predict all risk factors 

and uncertainties. Except as required by applicable law, neither company plans to publicly update or revise any forward-looking statements contained 

herein, whether as a result of any new information, future events, changed circumstances or otherwise. Other important assumptions and factors that 

could cause actual results to differ materially from forward-looking statements, including discussions of significant risk factors, may appear in Peraso’s 

public filings with the SEC, which are accessible at www.sec.gov, and which you are advised to consult.

This presentation does not constitute an offer to sell, or the solicitation of an offer to buy, any securities, nor shall there be any sale of securities in any 

states or jurisdictions in which such offer, solicitation or sale would be unlawful.
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Ticker: PRSO (NASDAQ) 

Headquarters: San Jose, CA

Founded: 2008 

Patents: ~110 (as of June 30, 2025)

Business update

Second Quarter 2025
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Fixed Wireless Access - Highlights
Peraso-enabled
deployments

South Africa

Kenya

Los Angeles (WeLink)

➢ July ’25 –  Peraso PRM2141X module selected by Tachyon 
Networks for latest outdoor 60 GHz fixed wireless solution

➢ Next-generation connectivity in a compact form factor

➢ Fiber-class speeds and robust performance at competitive price point

Business Highlights
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“DUNE” Platform

➢ Designed for Dense Urban Network Environments (DUNE)

➢ Integrated HW/SW solution utilizing mmWave modules

➢ Fundamental technology advantages:

▪ DUNE access protocol, beamforming, multi-gigabit, low latency 



Tactical Communications - Highlights

• Peraso➢ Traditional wireless communication susceptible to enemy detection

➢ Peraso mmWave technology is an inherently stealthy protocol

▪ Narrow beam, dynamic beam steering, oxygen attenuation

▪ Low Probability Detection, Low Probability Interception, Anti-jamming

➢ 60GHz unlicensed band ensures no interference with licensed spectrum

➢ Numerous mission critical military applications

▪ Infrastructure: Forward Operating Base (FoB), Command Post, Surveillance

▪ Transportation: Vehicle-to-Vehicle/Personnel, Air-to-Air/Ground, Ship-to-Ship/Shore
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➢ June ‘25 – commenced initial production shipments of advanced
60 GHz wireless solutions in support of tactical communications 
applications

Recent Highlights



Adjacent End Market Opportunities

Professional Video Delivery

➢ Engaged with consumer and enterprise
customers for advanced applications

➢Benefits: high data rate (3 Gbps),
low latency (<5 ms), low interference

➢mmWave overcomes inherent limitations of 
traditional wireless solutions

▪ Low latency enables real-time user interaction
with video for gaming, classroom and healthcare
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➢ June ’25 – Secured first production order for 60 GHz wireless solution 
for customer’s video systems utilized in the education market

Business Highlights



Customer-based Pipeline  Q4 2023 vs Q2 2025

Opportunity 

Funnel19
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Global Pipeline – Q2 2025

Evaluation

Design In

Design Win

Pre-Production

7

Customers in Production 14

Opportunity 
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Global Pipeline – Q4 2023
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SKU-based Pipeline  Q4 2023 vs Q2 2025

Opportunity 

Funnel83
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Global Pipeline – Q2 2025

Evaluation

Design In

Design Win

Pre-Production

8

Costumer SKUs in Production 59

Opportunity 

Funnel70
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Global Pipeline – Q4 2023

31

Copyright © 2025 Peraso Inc.



Copyright © 2025 Peraso Inc.

Financial Update

Second Quarter 2025

9



Copyright © 2025 Peraso Inc.

Questions
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Thank You
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